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Introduction 

____________________________________________________________________________________ 

 

7 billion residents composing the estimation of an at least 1 billion 

families- all together are faced with an inadequate supply of working 

opportunities for their unending demands-  an absolute economic crisis 

indeed!  

Now the question is, with this catastrophe quickly approaching us- where 

would we resort unto? I'm asking you, where? 

Am I hearing... internet business- online entrepreneurship? You guys then 

are absolutely guessing it right! 

 

 

Over the years, we all have been a witness as to how technology have evolved, and so do the 

role that it plays in our lives. Starting from giving as an ease with our daily work, improving the 

education and integrating socialization, technology, and its advances are also now confined as 

the "business' manipulator". Technology through the vessel of the Internet, as indispensable as 

is it to say, is now carrying multitudinous counts of employments and ventures no other means 

can ever be equated unto.  

 

The Internet, indeed has gone a long way since then. Besides from the traditional means of 

acquiring money- either as an income or of revenue, the Internet now also offers to the citizens 

on a worldwide range, innumerable sets of opportunities, ways of making money. Money that 

reaches the amount of which seems to be unimaginable to be earned in the first place.  

 

Unimaginable? Yes, think about this, working at your own home, within your own comfort, 

yet... earning the same, even up to greater income! Indeed, the dream way of living for anyone.  

 



 

 

But, alike any other types of business, this isn't a 'one time-big time' deal, because if you're 

looking for that, then probably we're not talking about the same 'authentic' definition of 

success in reality's means.  

 

With that realization, we are now bounded by 'make-or-break' weighing questions that we 

should vitally be dealing with.  

  

 

These are questions such as: 

(1) Being an online entrepreneur and venturing into the online world, is it worth 

risking for? What advantages and setbacks does this type of business have? 

(2) If I want to be an online entrepreneur, how then can I become one?  

(A) What specific steps or sets of actions should I be taking? What are the choices I 

have? 

(3) What does it take for me to be an entrepreneur?  

(B) What are the traits and characteristics that I should possess, from the start all 

throughout? 

  

 

Tough questions, right? Well, does these makes you lose the fire to be an aspiring entrepreneur? 

Oh c'mon! We're just paving our way on the starting line. Let go of your worries, sit still, and just 

be assured that this book got your back. Within each chapter, a comprehensive and cohesive 

discussion of the following will be stated. Ready for aiming the tag POE a.k.a 'Professional Online 

Entrepreneur'?  Then, let's get it on! 

  

  

  



  

 

 

Chapter I 

____________________________________________________________________________________ 

The Basics of Online Entrepreneurship 

 

Before risking anything, your resources, effort, and of course your time- you should be well 

aware of what this deal is really about. Before anything else, as a professional landing into the 

field of online ventures, understanding the technicalities of this should first be your top priority. 

Because as an entrepreneur, you know that once you've got to understand something well, 

mastery of it- the professionalism by this means, would just simply go along.  

So basically, what do we pertain by online entrepreneurship? 

Online entrepreneurship is the same thing with E-business or online business. Online 

entrepreneurship is the systematic processing of administering one's business, using the 

Internet as the medium- in contact with both the buyers and suppliers.   

Systematic processes as stated are usually composed of:  

(1) Purchasing or offering your company's/ business' products and services;  

(2) Handling of cash flow and quality of production; 

(3) Associating with suppliers, business partners, employees; 

(4) Recruitment, advertisement, and controlling and evaluation part. 

  

After defining online entrepreneurship, let's now navigate into weighing the pros and cons of 

being an Online Businessman and having your venture interdependent on the influence of 

Internet.  

 

 



 

 

 

Advantages of Online Entrepreneurship (Online Business): 

 

 More Potential Customers 

The Internet is literally a home for billions of citizens, and possibly, thousands up to millions of 

potential customers for your business. Over the years, more and more of businesses are being 

placed into the cyberspace- and this is definitely one of the top reasons why. With the Internet, 

you can reach wider sets of audiences, by that your business would definitely be more exposed 

to those who actually need/want and are willing to buy it! 

 

  Easier Accessibility for Customers 

Starting from seeing your business information, inquiries, and up until purchasing, the Internet 

offers hassle-free and numerous processes for this. With your customers knowing- and actually 

experiencing that dealing with you won't require a drop of sweat, you for utmost probability 

would be getting the deal. 

 

 Advertisement as it is! 

Now, what do I mean by this? As you are placing your business on the internet, that 

automatically calls for publicity- and is already an advertisement as it is, within its mere 

existence. Of course, this indeed is a plus point for your business- and for your purse! 

 

 Reduced Operating Costs 

With the Internet being both the location and base of your company, this would mean you are 

faced with the fortune of less operating costs such as rental, utilities, shop premises etc. that a 

traditional business is often bombarded with. 

 

 

 



 

 

 

 

Disadvantages of Online Entrepreneurship (Online Business) 

 

 Concerns about Legality 

Because of the vulnerable interface, your business resides within, you should be fully aware not 

only on the issues your business might be in risk with but especially, those of relative with your 

customers. Coping with customer's right online may not be considered as a 'burden' but 

definitely an additional task an aspiring online entrepreneur must be accustomed to.  

 Fragile security and exposure to frauds - 

As for how a traditional business is exposed to criminal elements, so do an online business. Yet, 

this isn't something to be worried about, as long as you invest the right attention with your 

website's security through the help of latest security systems, security then lies within the circle 

of assurance.  

 Website Crashes 

Crashes for your business' website is indispensable. But a regularly occurring one- that's not 

normal and of course, not a good sign for your success. With such happening, your content 

would definitely be unavailable for your customers, thus decreases your probable sales. A 

reliable web hosting is very important for resolving this issue.  

  

  

With those pros and cons discussed, we can see that an online entrepreneurship, despite its 

consequences, indeed is still a very good idea- nonetheless, online entrepreneurs won't multiply 

if that isn't the case, right? 

Cutting off the chit chat, let us now move into having our business ideas and gears now roll on 

the road. Action time!  

  

  

  



  

 

Chapter II 

____________________________________________________________________________________ 

Starting Your Journey Of Online Entrepreneurship:  

The Hits You Must Never Miss 

  

 

"If you fail to plan, then you plan to fail." 

 

Pursuing success on either the traditional way or on the realm of the online world, both 

requires an excellently and solidly crafted business plan. First, before anything, this should be 

atop the steps in which you are required to take.  

 

Step 1: Do a Market Research and Create a Business Plan 

Find your potential group of customers, then look for a product you could offer that would 

effectively fill either the wants/needs that you found they are in sought for.  

 

"But where would I conduct my market research?" 

 

Now, that is both an important and an obvious question. Knowing that your potential 

customers are here on the Internet, it is vividly understood that the Internet also, is solely the 

reliable place wherein one should be finding the needed information.  

 

"But specifically, where?" 

 

 



 

Customer and competitors. After choosing your potential market, you can find what kind of 

product or services that would possibly be a click by looking at online forums where such needs 

are commonly dealt with.  

 

Keyword researching are also suggested. And assuring a specification for your products/services 

in which could positively affect your sales in a significant manner is something you should not 

miss. This could be achieved by checking your competitors, not only the existing competitors 

and those at top of the race but also those that have failed. By this technique, you would have 

the idea not only on what you should do but especially, by analyzing that competitors who have 

failed, you'll also be learning the things that you must avoid.  

 

After this, define your venture's mission and vision. As an online business, indeed it is very 

important for you to know which directions you will be taking in concern with what your 

business really aims for. This will also help you to identify your business goals and objectives- 

and with these things firmly crafted, success indeed is inevitable.   

 

Also, included in the business plan are your capital and your organized plan as to how you will 

be generating your products/services.  

  

 

Step 2: Formulate the Identity of Your Product 

 

Clients must know what you're product is all about. Oftentimes, this serves as the critical stage 

when trying to gain purchase from your potential customers. Although, we could say that your 

products/services are really of quality, are effective, and worth for every cent- as long as you 

don't know how to properly express to your customers what your offers are really about, you 

would probably fail to attract the right ones.  

 

So what's the solution? Basically, you should create a compelling sales copy that you would use 

 

 



 

 both to attract and inform your customers. This sales copy must efficiently answer the 

following inquiries as cohesive as possible: 

  

What are your products and services about?  

(In this you must state the basic knowledge about your product. Information such as what and 

how your product is made of- from this you can derive why and how is it effective as a solution 

for a certain issue) 

What important issue/s does these offers seeks to address?  

(Expand the first statement by discussing what specific issue it is that your products/services 

are trying to solve. Tell why it needs to be solved at the first place and in what ways, through 

specified hows, can your product solve that certain issue) 

Who are you and what are your held expertise that makes you credible enough to offer such 

products/services? 

(Discuss here your/ your company's identity and your credibility in order for you to gain trust 

from your customers. Be sure that you could offer authentic and effective attainments 

(alternatives: traits/passion/purpose) that are directly linked to the type of business you're in) 

What are the benefits the buyers could receive from the choice of purchasing your product? 

(Simply give your products' benefits here. But make sure that you'll provide them a firm 

guarantee with your products/services' benefits) 

What are the proofs you have that backs up the stated benefits of your products/services?  

(If you can provide feedbacks, it will definitely be of great help. Hence, scientific studies- or any 

related studies that could be of help would also be a significant help) 

Why do they need to purchase your product?  

(Why is it that amongst all your competitors, they would be purchasing this type of product 

from you? What distinguishes you from your competitors. State this in a convincing manner) 

How can they purchase your product?  

(Discuss here a hassle-free way of transaction, be sure that you'll point out with this part your 

product's availability for everyone) 

 

 



 

 

 

What other possible perks they can have if they'll be buying these specific type of products 

with this specific quantity?  

(If you can, you should create promos, this makes your potential customers automatically 

assume and be convinced by the idea that your product is really worth it). 

  

Empathy must be highly considered throughout the creation of your sales copy. And what do I 

mean by this? This kind of empathy I am talking about requires for you to think as if you are the 

customer- it's basically about placing yourself in a customer's shoes. With this, you'll be more 

open to the things you must be considering and the aspects you should be giving focus unto, all 

for the innovative crafting of both your sales copy and of course, your products/services.  

  

  

Step 3: Build your Base- Create Your Business' Website 

 

Now here's where things do get much real! You are now about to build your identity in the 

public. Be reminded that your website's design must be well compatible with what you are 

offering unless you really want your customers to file your website on their ignore list. Give 

them the conviction that they must take you seriously, in this way, you'll hook them more. 

Keep the navigation, including all the backlinks and such, be user-friendly as much as possible. 

This would give your customers the desire to lengthen their stay on your website. On the 

Internet, the attention span of people absolutely cycles for a few seconds, be definite that 

you're website lies on the advantageous side of this fact.  

Creating a subscription offer asking for their email-addresses is also a good thing for you to 

have the chance to give your visitors some follow-ups. And one of the most important, make 

sure that your customer would feel like they're just at the right place, by this you should avoid 

unnecessary messages that are not of help with attracting them to purchase your product. 

 

 



 

Lastly, check your payment method. Ask yourself, "Is this customer-friendly enough that my 

customers won't back out if they'd see that these are the choices upon ways or processes in 

which they could purchase and receive my products?". If you're confident enough, then that's a 

done deal.  

  

  

Step 4: Build the Reputation of your Business. Advertise. Generate 

Traffic.  

 

Build identity on the internet through linking your own site included in the information you 

offer either on your own website or to your other affiliated websites. Spread this kind of 

information as much as possible and be sure that your backlinks are kept, in this way, you 

would be generating more traffic and better SEO rankings.  

Also, a sharing method for these articles (with backlinks to your products/services offered) are 

also a great way to advertise your offers in a wider range.  

Be aware of websites where the problem your products do addresses are commonly discussed 

or looked for, forums and different social medias such as Facebook, Twitter, Instagram, and 

Youtube are indeed effective mediums in which you can expose your business' identity.  

  

  

Although it is a fact that Internet's phase evolves way more than we are already expecting, 

these steps discussed serves as the foundation of all business' success. Thus, following this 

absolutely would always ensure success. Strict adherence combined with innovative additions 

through observing the trends, analyzing the future hits, and evaluating the past cycles... in 

pursuance for your entrepreneurial's success, you can never go wrong.  

  

  

  

  



  

  

Chapter III 

____________________________________________________________________________________ 

Traits and Characteristics a Successful  

Online Entrepreneur Possesses 

 

 

Now, as you are already filled with the information that you are all needing in paving the way 

towards your success as an online entrepreneur, what then are the characteristics and traits 

that you must be  

disciplined with so do success won't have any other reasons left for it not to be attracted by 

your business? 

Here we go.  

  

5 Aspects That Only Professional Online Entrepreneurs Have: 

  

 Risk Taker 

The higher the risk, the higher the possible turn back.  

This is a rule in the business world that even if we admit it or not, do dictate the major changes 

in our business.  

This trait is seen as one engages him/herself into the field of business. Deciding to risk your 

money, your time, skills, and all your efforts for something you are not 100% sure if would work 

is already a form or being an absolute risk-taker. Decision making is a vital component of this 

one, and even if we have this so called calculated risk, at the end of the day, it is traced as risk 

still.  

Taking risk brings either catastrophic or the biggest hit in one's business. This then is the reason 

why this trait is observed as a trait of every single entrepreneur out there.  

 



 

  

 Applies Learnt-Lessons Approach 

We know from the very start that online business is a fast-paced field of venturing. We may not 

even notice how quick norms are being redefined. By this we can expect that if we won't be 

able to go with the flow, then we should expect right after that at any moment, failure would 

be there to eat us up. As much as opportunities are being easily unfurled to us, so do upon our 

possible competitors.  

In short, attaining success requires two things, use learned lessons to place your business on 

top, next is, continually learn for you to keep that rank. Aspiring to always be the best, to be a 

successful online entrepreneur requires the craving for a constant and improved learning. Are 

you one? 

  

  

 Copes with Failure 

If you're the type that automatically draws back when failure knocks on your door, then I don't 

think that the field of business, especially this online entrepreneurship, is for you. Because 

simply, to be successful in this kind of venture doesn't mean being always on  the top, being 

that undefeated, constant  'winner'- rather, you should be well aware of the fact that successful 

entrepreneurs are those that have failed the worst, been down the most, yet have chosen to 

stand up and learn their next strategy based on their lessons.  

Successful entrepreneurs know that failure is designed to be their 'booster' and definitely, not 

an indicator of a dead-end. They are the ones that live with the mindset of 'fall seven cycles, get 

back up eight times'.  

  

  

 Fueled By Passion 

If you don't love what you're doing- or you don't have a passion attached to doing it, then at 

any moment possible, you would probably fail. Passion in one's business is very important as 

this one results to the existence of other imperative traits such as endurance, hard work, and 

determination. And count on this, passion never failed to produce success- never it ever had.  

 



 

 

 

Being truly passionate is the only way one can give him/herself the assurance that he/she will 

go on no matter what, despite anything, and beyond all those setbacks- things of which are 

integral indicators of potential successful entrepreneurs.  

  

  

 Understands the Real Power Of Money 

Control and evaluation of cash flows, management of transactions, financial skills- these are 

money-centralized aspects that require an excellent understanding of the real power of money- 

and the actual application of it. Without the proper utilization and management of the said, 

however effort would be allotted, success won't be within the point of affirmation.  

A successful entrepreneur knows that a control on the financial state of the business is a critical 

part of success- thus, a financial statement and planning would be highly needed.  

  

  

 


